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Important Cautions Regarding
ForwardLooking Statements

Thispresentationcontainsforward-looking statementsand financial projectionsthat involverisks
and uncertainties In some cases,you can identify forward-looking statementsby the following
G LI ByR 4 Sy LING B EBNR B4 @2 B2 REE & dair Renkgativeof thesetermsor
other comparableterminology,althoughnot all forward-lookingstatementscontainthesewords

Theseforward-looking statements include, among others, statements related to our financial
projectionsexpansiorplans,revenueplans,andtiming and fundingexpectations

Thesestatementsinvolve known and unknown risks, uncertaintiesand other factors that may
causeour resultsor our A Y’ R dzadiubllBe<ulis, levelsof activity, performanceor achievementso
be materially different from the information expressedor implied by these forward-looking
statements or projections Forwardlooking statements and financial projections are only
predictions and are not guarantees of performance These statements are based on our
Y| yI 3S Yy & assumptions, which in turn are based on currently available
information.

Thispresentationis not an offer to sell,nor isit seekingan offer to buy, the securitiesin any state
wherethe offer or saleis not permitted.
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Q3 2014Highlights

A Financial & Operational Metrics:
Revenue increased 128% to $856,000
Recurring revenue increased 154%

Transactionsip 289%

A Customer Wins

Top5 U.S. bankhose Cachet to
Implementa prepaiddebit card
platform

Aleading U.S. regional basklected

Cachet tadeployits merchantRDC
solution

A top tier credit union selected
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Financial Update

Darin McAreavey

Executive Vice President &
Chief Financial Officer




Quarterly Revenue Growth

: $856,000
Non-Recurring Revenue

m Recurring Revenue
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Recurring Revenue Growth

$486,000
$448,000

$345,000

$191,000
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Quarterly Expenses

Cost of Revenue
% of Revenue
Sales & Marketing
% of Revenue
Research & Dev.
% of Revenue
General & Admin.

% of Revenue

OperatingExpenses

$830,000
97%
$778,000
91%
$731,000
85%
$843,000
99%
$2.4M

$617,000
203%
$448,000
148%
$232,000
17%
$955,000
315%
$1.6M

Q314 Q313 $ Change % Change

$213,000 35%
$330,000 74%
$499,000 215%
$(112,000) -12%
$717,000 44%




Sales & Operational Update

Jeffrey Mack

President & Chief Executive Officer




Industry Overview & Opportunity

AMobile imagingrivingadoption for use of
RDC & mobilbankingproducts
A Sizeablaintapped market opportunityvith abz Y20AtS *¥
small and mediunsizedbanks& credit unions made as big an impact
3 as quickly afkRDC. With
A230M+ active Smartphone and tablet devices virtually every bank in
in U.St the countryeither
. _ currently consideringt
A50%-+ of Smartphone users have banked via or building mobile RDC
their deviceé Tdzy OlGA2yl

AMobile deposit is the #1 feature sought by

Forrester Research (2012)
Smartphone & tablet ownefs

AOnly ~40% Of banklng customers Wlth a 1) China Knocks Off U.S., Flurry, Feb. 2013

. . 2) Consumers and Mobile Financial
Smartphone are aware of mobile depdsit Servicesrederal Reserviar. 2014
3) Q4 2012 Mobile Tracking Study,
AlixPartnersMar. 2013
4) comScore Data & Research, Mar. 2014




Product Categories

Mobile Money
Management

Product Offerings 4 2 3

Banks, Credit
Unions, Financial
Services
Organizations

RDC RiskAssurance

HiEWASIE GINEIEE Banks, Credit Union Banks, Credit Union

Professional Professional
Key Performance : : : :
: Mobile Transactions Services, Services,
Indicators : .
Transactions Transactions, Users

Total Market Size 13K+ Banks &redit 18K+ Bank& Credit $800B+
Unions Unions




Remote Deposit Capture

v

A/ I OK S i-faged RDClproducts allow small and medaired banks
and credit unions the ability to offer the same functionality as larger banks

Al OKSGQa LI TFGF2NY StAYAYyFIGSa GKS
software licensing, training, customer support)

CheckReview™ 0

Approval Process 1 Check is accepted and Clearing File
oy } deposited into account Submitted
Photo Taken ) s =t
with App T i CACHET y %
Cachet Data Center G
- Check is rejected

CheckScanned | e
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Mobile Money Management

A Innovative mobile banking applications
for the mobile prepaid market

A Providing a mobile first transactional &
communication platform:
Modern, intuitive User Interface
Transactional value added services
Analytics and marketing capabilities
Integrated Customer Service
support

A Bestin-class partners to offer
unmatched services to cardholder

A Brandable and customizable with a la
carte services

@ MoneyGram. VIS A
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Mobile Money Management
Customer Wins

Mid-six figures order for Select Mobile Money. Establis
a broader platform for rolling out additional Cachet
products.

Top Tier Credi

Union

Partnered to implement a prepaid mobile platform for

TopSUBank 5 s 25 GKS s2NI RQa tF NESA




Manage & Communicate

A Traditional prepaid cards have an
average use life of ~4 months

A Cachet can prolong the use life by
Increasing communication between
the program manager and end user

Al OKS1Qa Ayy20F0A08 IIINK 1|

applications drive user engagement:
Checkto-card loading
Custommarketing campaigns
Detailed user analytics
Cash back & other rewards

Visa Prepaid
-
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Transaction Growth

1,193,326

834,217

713,582
653,555

413,641
320,859
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Products Sold
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Strategic Partnerships
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Contact

‘s Solutions

Expanded our partnership with Ingo Money to deliver

Instant consumer mobile deposit and account funding
services on our prepaid mobile banking platforms.

Partnered with Contact Solutions to offer on demand
customer cares functionality vidMy:Timeto our Select
Mobile Money clients.




Estimated Cumulative Contract Value

$50.9M

"\
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Note: Cumulative contract value represents éiséimated aggregate total revenue potential of product and service contracts signed over the traifiman&t¥period.




Expanding Customer Base & Pipeline

Mobile Money

RDC RiskAssurance
Management

o @ity Bt MebeRaL [Shank
‘ TLXAS Credit Union

‘ rer

Current /\ j SIMPLE Rabobank \"r\ NOTRE DAME V’SA :

CuStOmerS k_/ FFDFR!\].(,RFDIT U VVVV
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Customer . ﬁ,:k: BANK S ’f, F t %ffsltlrlty
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vantiv

Note: Current customers include firms that have signed contracts, but still may be in the development stage.



http://www.firstviewfinancial.net/

